
CE Programs by Grant Simon 
Help Your Customers “Know the Numbers” 
Know Your Numbers is the course that gets “Rave Reviews” We 
provide powerful tips, tools and techniques designed especially for 
real estate agents. Attendees will be better at discussing Monthly 
Payments, Cash to Close, Home Price Appreciation, and Interest 
Rates. We guide the student on Economic and Housing Statistics to 
help with lead generating and prospecting. It is designed to “Turn 
Them into “Walking, Talking Real Estate Machines”, and help 
them generate an additional transaction in the next 30 to 60 days.  
3 hours CE credit. 

And Then There Were 4 
A Realtors guide to the “Big 4” VA, USDA, FHA and Conven-
tional Financing Options -A Solution 4  Every Homebuyer. This is 
the most up to date and comprehensive financing options course 
offered on the Major Financing Options. Topics covered include: 
Newly revised 97% Conventional Loans; Mortgage Insurance Costs 
with Comparisons  and the Impact of Credit; New USDA maps, 
ratios and guidelines; Repurchasing after Bankruptcy, Short Sale 
and Foreclosure with VA,USDA,FHA and Conventional. Down 
Payment and Gift  Comparisons; Rates, Credit and Hard Stops in 
Underwriting 4 hours CE credit. 

Why Washington Changed the Real  
Estate & Mortgage Industry 
Why Washington Made Us Change is an intriguing look at the 
past, present and future of housing regulation. It incorporates the 
Dodd Frank Act, The Consumer Finance Protection Bureau, and the 
TILA –RESPA Integrated Disclosure Rule as well as “Tools You 
Can Use” to educate consumers. This fast paced 3 hour CE Course 
helps Realtors connect the dots in terms of understanding and will 
aide them with the knowledge they need to excel in today’s regula-
tory environment.  3 hours CE credit. 

Generational Financing  
Realtors leave this course with an incredible understanding of the 
generations and their financing needs. This program provides an in-
depth discussion of Millennials, Gen Xers, Boomers and Civics and 
loan products like FHA, VA, USDA, Conventional, ARMs and 
Reverse Annuity Mortgages. This course is constantly updated to 
provide the latest statistics and loan program information.  
4 hours CE credit. 

Advanced Finance: ARMs, Conventional Loans 
and Predatory Lending 
Realtors will learn the pro and cons of a Conventional Lend-
ing .Indebt discussion on fixed rate financing including 15, 20 and 
30 year options Learn about TIP Total Interest Percentage. Adjust-
able Rate Mortgages are still popular and this course will teach you 
all you need to know.  We will also cover  recent Fraud Cases and 
Predatory lending and how they, as a professional, can avoid it. 
Students will gain an in-depth understanding of how to explain pay-
ments, taxes and insurance to their customers. Plus, they'll learn 
how to utilize housing statistics to establish credibility with their 
customers. 4 hours CE credit. 

Buyers vs Renters and Other Millennial Facts 
50% of the market across the country are first-time home buyers. 
They are primarily Millennials and have a unique skill set and precon-
ceptions about the home buying process. As home ownership rates 
have been declining, this course is designed to assist you to gain 
transactions and help family and friends purchase their first home.  
Don’t get caught unaware of this huge pillar of business. You’ll leave 
this course armed with the “What to Say” and “How to Say it” to 
reach those Millennial customers and become THE expert for first-
time homebuyers. 3 hours CE credit. 

Complete Credit 
There is so much confusion in the world of credit, credit repair and 
credit scoring. This course is designed to take the confusion away. We 
will provide simple facts on what you need to know to assist family, 
friends and consumers. This is also Realtors Guide to understanding 
consumer and lender based credit scoring models. This completely 
updated course is a must for the new and seasoned realtor. It includes 
timelines for seasoning short sales, foreclosures, and bankruptcy with 
FHA, VA, Conventional and USDA loans. We also discuss the latest 
in Trended Credit, Overlays, and Thin Files as well as how to estab-
lish and repair credit. 3 hours CE credit. 

Investor Financing & Purchasing 
The demand for investment property is at an all-time high. Housing 
prices are low allowing real estate investors to buy properties at great 
value. These factors provided for low monthly payments and great 
returns. Realtors must be prepared to work within this pillar, under-
stand the challenges and have solutions for consumers who want to 
grow their portfolio. In this course we will also discuss underwriting 
guidelines, cash reserves and interest rates. You’ll learn about con-
verting primary residences into investment property. Warning this 
class has extreme value . 3 hours CE credit. 

Advanced Finance:  FHA Loans and the Economy 
Need a course on FHA Financing? This is it. Recently updated this 
course covers everything the Real Estate Agent needs to know about 
FHA Financing including qualifying, underwriting guidelines, disclo-
sures, inspections and appraisals. This program will also show the 
Realtor how current market statistics affect their business and how the 
Federal Housing Finance Agency can help their customers. They'll 
also learn to explain to their customer the difference between a Pri-
mary and Secondary market and the direct link to the consumer. 
They'll gain a deeper understanding of the benefits of an FHA loan 
and mortgage insurance. Grant will also discuss recent cases of mort-
gage fraud and how the customer is affected. 4 hours CE credit. 

Military Math (VA Finance Calculations Made Easy) 
Ever wonder how to calculate a veteran’s eligibility or how VA 
Jumbo loans work? Want to be better at Pre-Qualify a VA 
buyer (ratios) or how the funding fees outperform Mortgage 
Insurance? In this class we make VA Math easy. We’ll teach 

you all of this and secrets you need to 
know. It is essential to your success in 
helping veterans. We give you the tools to 
help you be more successful in this spe-
cialized field and separate yourself from 
the competition! 3 hours CE credit. 

About Grant: Grant Simon is a 30‐year real estate licensee and 
three time recipient of Orlando Regional REALTOR® Association’s 
(ORRA) Educator of the Year ad 2015 Florida Realtor’s Educator of 
the Year. Grant is celebrating over 30 years in Real Estate and Mort‐
gage Banking (Licensed Mortgage Originator NMLS#301031) and 

brings his knowledge and expertise to both teaching and 
course writing. He has been a staff instructor for the Florida 
REALTORS® and is a MRP and REBAC approved instructor.  

www.GrantSimon.com 
407-466-8879 

NEW in 2018: Renovation Course: The FHA 203 K and Con-
vention HomeStyle renovation loans start to finish! 3 hours 


